ProLeiT AG Germany - Sales Engineer

Sales Engineer

After comprehensive familiarization with our system platform developed in-house,
creation of sales documentation and sales support in the issuing of quotations.
Then, independent acquisition of new customer contacts, clarification of customer

Tasks requirements and compilation of systemic technical solution concepts. Through
intensive relationship management you constantly expand your customer base,
build long-term business links and generate new orders.

Ideally, experience in sales of systems requiring explanation and seeking a

Profile challenge in the area of consulting and sales of process control and/or MES

systems. Positive and professional appearance. You enjoy contact with people.
Customer satisfaction is your highest priority.

Excellent development prospects in an interesting, dynamic environment: first to be
Opportunities promoted to Project Manager and later to management in one of our international
entities

Germany, Austria, Netherlands, Russia, Brazil, Guatemala, Mexico, South Africa

Locations and China. Further locations are also planned.
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